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Scheduling One-Unit Courses

It is a One-Unit instructor’s responsibility to notify the Council when he/she has scheduled a one-unit course with a sponsor; however the sponsor may also want to take responsibility by checking the course schedule at http://www.crs.com/Scheduling/286 and verifying that their course is listed.  If you find that it is not listed, you should contact your instructor and CRS immediately.  The Course Notification Form can be found at http://www.crs.com/File/Word/Notification_of_OneDay.doc. If you make sure that your course is showing up on the schedule at http://www.crs.com/Education/286 you are utilizing another marketing source that is very valuable.  
Course Notifier
As a CRS Course Sponsor, you should know that any student who has taken a CRS Course has access to a convenient tool called the Course Notifier.  In order to activate Course Notifier, they need to log-in to their Council Advantage Account (from any page on crs.com) and look under “Designee Action Menu” (for designees), “Candidate Action Menu” (for members) or “Student Action Menu” (for non-members).  Under this heading they will see a bullet point for “My Course Notifier Settings”.  
After clicking on My Course Notifier Settings they will be taken to a page where they can choose the distance they would travel to take a CRS Course (up to 999 miles) and at the beginning of every month they will be notified via e-mail if a course has been scheduled in their specified area in the next 45 days.

Motivational Marketing 
Do you have a tale of motivational marketing or a really comprehensive marketing plan that you would like to share with your fellow sponsors?  The sponsor section of the CRS Website has a Best Ideas page that will be undergoing a renovation and your personal experiences are what we are looking for.  Please send your ideas for promotion, marketing and student relations to Andrea Laue at alaue@crs.com. 
Course Sponsor Webinar

Don’t miss out on the CRS Course Sponsor Webinar, “Course Marketing That Makes a Difference” being held at 2:00pm CST on June 3, 2008.  Listen in as three expert panelists are lead by CRS Senior Technology Instructor, Allen Hainge, in a discussion of Course marketing and the tips, techniques and tricks they have used to get students in their CRS Courses.  You will also view samples of their marketing materials…everything from promotional pieces, systems, and scripts that have proven effectiveness!  If you would like to attend the webinar, please RSVP to Andrea Laue at alaue@crs.com. 
Updates to the CRS Core Course Curriculum
Exciting changes have been made to the CRS Core Course Curriculum!  A former two-day course has been reborn and another course has gone through a complete revision.

CRS 205 ─ Financing and Tax Advantages for Agents and Their Clients (formerly Home Financing and Taxes Made Simple) has been updated and is now available to schedule.  This course will give agents a competitive difference in their marketplace by teaching them how to identify tax saving opportunities, financing alternatives, debt and mortgage management strategies and giving them tools that will demonstrate financing options.
CRS 206 ─ Technologies to Advance Your Business has gone through a major revision. The revised Technology Course continues to reinforce best practices for using technologies such as e-mail and wireless communication, digital imaging techniques, personal web sites, marketing tools and contact manager tools by incorporating evolving technologies such as Tablet PCs & Smartphones, wireless technologies for the “Mobile Office”, transaction management tools, podcasting & blogs, video marketing with YouTube and other applications, virtual Tours, and multimedia presentation tools. 

