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CRS Education Updates
In the future, all correspondence e-mailed by the CRS Education department (newsletters, special updates, announcements, etc.) will be e-mailed to you with “CRS Education” as the first two words of the subject line.  
Designation Requirements
The designation requirements for CRS have been modified.  The CRS E-learning courses can now be taken for one unit of core credit OR one elective credit each.  Following is the updated designation requirements chart:

The Requirements for the CRS® Designation

There are two options to choose from. Students choose the path that matches their level of experience. 
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The detailed list of elective units can be viewed at http://www.crs.com/Designation/766
Internet Marketing Program
CRS provides course sponsors the opportunity to participate in the CRS Internet Marketing Program as a way to generate more revenue for your organization. Many course sponsors have already taken advantage of this program as a way to provide their students and members with superior online residential real estate training. Course sponsors earn a 15% royalty on sales generated by their marketing of the CRS eLearning Courses; Creating Value for your Clients and Putting Technology to Work for Your Clients. For a description and demo of each CRS eLearning course, please visit http://www.crs.com/Education/859.

To sign-up for the Internet Marketing Program, download, review and submit the Internet Marketing Program Agreement Form located at http://www.crs.com/IM_Program.

Once approved, CRS will provide you with tools to market both eLearning courses. The main focus of your marketing efforts will be to drive traffic to a place on your website where potential students can purchase a CRS eLearning course. 

If you have any questions about the CRS Internet Marketing Program contact Amanda Schulze at 312-321-4413 or at eLearning@crs.com.program. For more information including an application, visit http://www.crs.com/IM_Program.
New CRS Approved One-unit Course

A new One-unit Course has recently been approved for CRS elective credit. Exclusively by Referral…The 10 Step PROgram is presented by Ed Hatch, CRS. For more information on this and all of the CRS Approved One-Unit Courses, please visit http://www.crs.com/Instructors/774. 

CRS Core Course Confirmations Coming Soon!
Course confirmation packets for 2008 Core Courses will be sent out in the next couple of weeks. Packets are sent to the contact person indicated on your 2008 Core Course contracts. Packets include a confirmation letter, your original contract, continuing education letter, instructor biography and an updated course sponsor handbook. If you do not receive your course confirmation packet by mid-October, please contact Andrea Laue, education program coordinator.

Electronics Policy

The Council has decided on an electronics device policy that should help keep disturbances in a classroom at a minimum.  This policy will soon be in the introduction section of every student guide.  If you don’t have your own electronic device policy, you will want to make sure the students are following this one:
“Out of respect and to maximize the learning environment for all students, any student whose use of any form of electronic technology is identified as a disturbance may be asked to turn that technology to the off mode, or leave the room.
 

Any student whose disruption results in their removal from the class shall not be eligible for any refund from the course sponsor or the Council.”
Production Requirements:





75 Transaction sides within any five-year period 


OR


$25 million within any five-year period





Production Requirements: 





25 Transaction sides (with no time limit)


OR


$8 million with a minimum of 10 transactions within any two-year period











Education Requirements:


Four Core Course Units


Two Unit Courses:


Business Planning & Marketing, Listings, Sales, Wealth Building, Technology, Referral 





One Unit Courses:


Creating Value for your Clients, Putting Technology to Work for Your Clients 





Education Requirements:


Six Core Course Units


Two Unit Courses:


Business Planning & Marketing, Listings, Sales, Wealth Building, Technology or Referral 





One Unit Courses:


Creating Value for Your Clients, Putting Technology to Work for Your Clients











A total of 4 units are needed. Choose from the following:


Additional CRS Core Course (1-2 Units per course)


CRS Approved One-Unit Courses (1 Unit per course, 2 units maximum)


Attendance at CRS Sell-a-bration (1 unit per conference, 2 units maximum)


Additional Production  (1 Unit per submission, 4 units maximum)


National Association of REALTORS® Courses (1-2 Units per course, 2 units maximum) 


National Association of Home Builders Courses (1-2 Units per course, 4 units maximum)


Distance learning course (1-2 Units per course, 4 units maximum)


Bachelor’s Degree OR any one of the following Designations or Certifications: ABR, ALC, CPM, CRB, CRES, CCIM, FRI, GRI or e-Pro (2 Units per item, 2 units maximum)
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